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VIRTUAL ASSISTANT Q&A
Thinking of becoming a Virtual Assistant? Wondering if you have the skillset,
creativity and temperament to make it work? Want your specific concerns
addressed by an expert who will candidly share both the ups and downs of what is
an amazing industry and who can answer questions about your potential place in
it? This call is for you!

PITCH PREP
You've identified a potential client to whom you'd like to pitch your services, but
you're just not sure of the best way to approach them. Learning how to prepare for
a pitch can give you an advantage over your nerves. Schedule an affordable 45-60
minute session with AskChela to talk through the process to improve your chances
of making a solid impression that lands you a discovery call.

DISCOVERY CALL PREP
Success! You've made it past the pitch, and the prospective client is ready to
discuss the details of their specific needs and how you might be able to assist
them. Nervous at the very thought? In a single session, let’s dive in and get very
specific about how to conduct the discovery call in a way that improves your
chances of signing the client.

VIRTUAL ASSISTANT CLARITY CALL
Not having the success you'd hoped for? Unsure of how to go about
identifying/driving business strategies to determine what services to offer..and
when? Wondering if you should continue down this entrepreneurial path at all?
As time allows in this 60-minute session, let's dig a little into your business: your
services, client attraction strategies, short and long-term goals, et cetera.
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